
PERSONAL PROFILE

A methodica l  engineer ing & deta i l-or iented profess iona l  wi th 4
years of  exper ience and a proven knowledge of  product des ign ,
research & deve lopment ,  Bus iness Deve lopment ,  Sa les and va lue
engineer ing .

WORK EXPERIENCE

F A C T O R Y  M A N A G E R

Utech  Fas t en  Pvt .  L td .  (Gujarat ,  INDIA)  |  S ep  202 1  -  Mar  2022

Lead a l l  assoc iates in  product ion operat ions wi th a focus on
opt imal  product iv i ty  and h igh standards of  qua l i ty .
Worked in  var ious parts  of  the factory performing a range of
dut ies to produce the product ef f ic ient ly  and ef fect ive ly .

A S G H A R  M I R Z A

+91 9066935414

asgharmirza .2096@gmai l .com

https ://www. l inkedin .com/in/asg
har-mirza-b86352167

C O N T A C T

E X P E R T I S E

P E R S O N A L  S K I L L S

S O F T W A R E  K N O W L E D G E

Technica l  consu l t ing        

Proposa l  Deve lopment 

Ana lyt ica l  sk i l l s

Teamwork 

Verba l  and wr i t ten communicat ion 

Deta i l-or iented 

Googl ing

Respons ib le

Pro-act ive

Sel f- in i t ia t ive

F lex ib le

Adapts to changing pr ior i t ies

Thr ives in  cha l leng ing env i ronment .

Quick learner  

High ly  committed

P R O J E C T S

Thermoelectr ic  mobi le  phone charger
us ing a Pe l t ier  Module

     
Ana lys is  of  a  Four  Channel  Heat  

     Exchanger  

AutoCAD

CATIA

Sol idWorks

Python

Microsoft  Off ice

A S S I S T A N T  M A N A G E R  -  S A L E S

Godre j  & Boyce  Mfg .  Co .  Ltd .  (Banga lore ,  INDIA)  |  J an  2023  -
Pre s ent

Leads furn i ture sa les to corporate of f ices and educat iona l
inst i tut ions .
Manages key accounts ,  inc lud ing Az im Premj i  Foundat ion ,  GITAM
Univers i ty ,  De l l ,  GSK,  Ha leon ,  and Broadr idge.
Fostered st rong re lat ionsh ips ,  resu l t ing in  a  25% increase in
repeat  bus iness and refer ra ls .
Mainta ined a 95% c l ient  sat is fact ion rate by address ing issues
prompt ly .
Ident i f ied and pursued new bus iness opportun i t ies ,  ach iev ing a
10% expans ion of  the c l ient  port fo l io  wi th in s ix  months .
Conducted market  research ,  prov id ing va luab le ins ights for
st rateg ic p lann ing .
Expanded the c l ient  base with prest ig ious addi t ions l ike
Schneider  E lectr ic  and Prashant i  Ba lamandi ra  Trust .

J U L Y  2 0 2 1  -  S E P T E M B E R  2 0 2 2

Faced persona l  cha l lenge as mother  batt led cancer .
Res igned f rom GIBCA pos i t ion to support  fami ly  in  Ind ia .
Mother  passed away;  focused on fami ly  support  and gr iev ing .
Resumed profess iona l  pursu i ts ,  seek ing loca l  opportun i t ies .
Obta ined temporary ro le as Factory Manager at  Utech Fasten
Ltd .
Gained exper ience in  operat ions ,  leadersh ip ,  and dec is ion-
making .
Mainta ined commitment to persona l  and profess iona l  growth .

M A R C H  2 0 2 2  -  J A N U A R Y  2 0 2 3

Returned to the Middle East  for  job search
Di f f icu l ty  secur ing su i tab le pos i t ion led to return to Ind ia
Used setback per iod for  sk i l l  ref inement and fur ther  educat ion
Pursued postgraduate degree in  Bus iness Admin ist rat ion (MBA)
Prepared r igorous ly  for  GMAT and IELTS exams
Achieved GMAT score of  540 and IELTS score of  8 .5
Prepared to apply  for  MBA programs
Received unexpected job of fer  f rom Godre j  & Boyce
Offer  a l igned with career  asp i rat ions and a l lowed appl icat ion of
sk i l l s
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PROJECTS

G I T A M  M U R T I  L A B

Godre j  & Boyce  Mfg .  Co .  L td .  (Banga lore ,  INDIA)  |  Jan  2023  -
Pre s ent

B U S I N E S S  D E V E L O P M E N T  E N G I N E E R  

GIBCA Furn i ture  Indus t ry  L .L .C .  (UAE)  |  Jan  2020  - Ju l  202 1  
Worked with products f rom Hufcor  Inc . ,  CROWN Doors ,  Gibca ,
Fundermax.  
Worked a longs ide with arch i tects ,  des igners ,  and contractors in
des ign ing and spec i fy ing custom space management so lut ions
based on pro ject  requ i rements .
Supported market ing and sa les teams by conduct ing f ie ld
act iv i t ies  l ike product promot ions ,  c l ient  meet ings ,  webinars ,  and
creat ing roadmaps for  more bus iness re lat ions .

M A Y  2 0 1 8  -  J A N U A R Y  2 0 2 1

Preparat ion for  h igher  stud ies in  Germany .
Focus on GRE preparat ion and learn ing German.
Successfu l ly  completed GRE test  wi th a tota l  score of  314 .
Obta ined German A2 leve l  cert i f icate .
Mother 's  acc ident  and f ractured leg led to unforeseen
c i rcumstances .
Pr ior i t i zed fami ly  respons ib i l i t ies  over  fur ther  educat ion .
Redi rected ef forts  towards secur ing employment opportun i t ies .
A imed to support  fami ly  whi le  stay ing c lose to home.
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EDUCATION

B A C H E L O R  O F
E N G I N E E R I N G  –
M E C H A N I C A L
E N G I N E E R I N G

BMS Col l ege  o f  Eng ineer ing
(BMSCE)  |  20 14  -  20 18

H I G H  S C H O O L  -  1 2 T H

Ind ian  Schoo l  Muscat ,
OMAN (CBSE)  |  20 14  

Project  T i t le :  MURTI  Lab
Overv iew:

Led management for  estab l ish ing GITAM Univers i ty 's  MURTI  Labs in
Banga lore .

Accompl ishments :
Cl ient  Engagement and Ana lys is :1 .

A l igned pro ject  wi th c l ient 's  v is ion through comprehens ive meet ings .
Gathered spec i f ic  requ i rements f rom end-user  teams for  each
laboratory .

Des ign Coord inat ion and Deve lopment :2 .
Guided mul t ip le  des ign i terat ions to meet stakeholder  approva l .
Ensured a l ignment wi th user  expectat ions and pro ject  object ives .

Negot iat ion and Order  Process ing:3 .
Ef f ic ient ly  f ina l i zed pr ic ing agreements wi th un ivers i ty 's  commerc ia l
department .
Expedi ted order  process ing for  prompt mater ia l  procurement .

De l ivery and Insta l la t ion Overs ight :4 .
Moni tored progress and addressed de lays to mainta in t ransparency
with c l ient .
Ensured seamless de l ivery and insta l la t ion processes ,  adher ing to
qua l i ty  standards .

Cl ient  Sat is fact ion and Closure :5 .
Successfu l ly  completed insta l la t ion ,  meet ing pro ject  object ives and
exceeding c l ient  expectat ions .
Estab l ished last ing partnersh ip wi th GITAM Univers i ty .

Key Sk i l l s  Demonstrated:
Pro ject  Management
Cl ient  Engagement
Requi rement Ana lys is
Des ign Coord inat ion
Negot iat ion
Stakeholder  Coord inat ion


