Asghar Mirza

	Summary

	Results-driven sales and business development professional and qualified Mechanical Engineer with 5 years of experience driving revenue growth, expanding key accounts, and executing go-to-market strategies in B2B environments. Proven track record in opportunity identification, solution selling, and delivering customer-centric outcomes that enhance business performance and market presence.



	Qualification
	Institute
	Year

	MBA (pursuing)
	Indian Institute of Management, Ahmedabad 
	2024-2026

	B.E. (Mechanical Engineering)
	BMS College of Engineering, Bangalore
	2018

	XII, CBSE
	Indian School Muscat, Muscat, Oman
	2014

	X, CBSE
	Indian School Muscat, Muscat, Oman
	2012



	Work Experience
	(61 Months)

	Godrej & Boyce Manufacturing Co. Ltd., Bangalore
	(36 Months)

	Assistant Manager
	January '23-Present

	· Drove end-to-end sales cycles for corporate and educational furniture clients, from opportunity identification to negotiation and closure.
· Managed key accounts, strengthened stakeholder relationships, and executed account growth plans leading to higher wallet share and retention.
· Achieved a 25% increase in repeat business and improved client satisfaction levels to 95% through proactive engagement and service delivery.
· Expanded the client base by 10% by prospecting new institutions and corporates, building a qualified pipeline, and converting high-potential leads.
· Collaborated with cross-functional teams to design customer-centric solutions and proposals, accelerating decision cycles and revenue realization.

	Utech Fasten, Vadodara
	(6 Months)

	Factory Manager
	September '21-March '22

	· Led day-to-day production operations, ensuring adherence to quality standards, delivery timelines, and productivity targets.
· Supervised and coordinated cross-functional teams across production, maintenance, and quality to improve operational efficiency.
· Implemented process improvements and layout optimization initiatives that reduced bottlenecks and improved throughput.
· Monitored resource utilization, minimized downtime, and ensured compliance with safety and statutory requirements.
· Analyzed production data and KPIs to drive continuous improvement and strengthen cost, quality, and output performance.

	GIBCA Furniture Industry L.L.C., UAE
	(19 Months)

	Business Development Engineer
	January '20-July '21

	· Drove business development efforts by executing targeted outreach strategies, resulting in a 25% increase in qualified leads.
· Engaged with architects, consultants, and contractors to understand technical requirements and develop customised furniture solutions.
· Supported sales teams in client meetings, presentations, and proposal development to enhance win probability and customer conversion.
· Built and managed a prospective client pipeline across corporate and institutional segments, contributing to consistent order inflow.
· Collaborated with design and production teams to align technical specifications with client expectations, ensuring timely and accurate delivery.
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Email: asgharmirza.2096@gmail.com  | Contact: +91 9066935414  | LinkedIn: https://www.linkedin.com/in/asghar-mirza-b86352167/
